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The assignment of contract is not a mystery, but it must be done correctly for 
all parties involved.

What happens when rights, duties and obligations
under a contract are passed off to a third party?

An assignment of contract occurs when one party to an existing contract (the 
"assignor") hands off the contract's obligations and benefits to another party 
(the "assignee"). Ideally, the assignor wants the assignee to step into his shoes 
and assume all their contractual obligations and rights.

Real estate assignment contracts are legal documents in which the person who 
holds the existing contract, in this case a real estate wholesaler, assigns the 
contract to another party for a fee.

THE  A N A T O M Y  OF THE
ASSIGNMENT OF CONTRACT

CATHY CROWE      CATHY@INVESTORDEALS.COM



How an assignment of contract plays out depends on many factors, especially 
the language of the contract. Some contracts may contain a clause prohibiting 
assignment; other contracts may require the other party to consent to the 
assignment.

Here's an example of a basic assignment of a contract:

Mary contracts with a seller to purchase her property for $100,000 cash and to 
close by Feb 28 and other terms and conditions. Mary assigns her contract to 
another investor Bob, -her contract is now with Bob and he has to perform on 
what she agreed within the confinements of the contract.

An assignment doesn't always relieve the assignor of liability. As an investor who 
went under contract with that seller, you gave your word both written and 
verbal so you are obligated to see that it closes.
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An assignment of a contract will not be enforced in the following situations.

The contract prohibits assignment - Contract language, typically referred to 
as an anti-assignment clause, can prohibit (and "void") any assignments. 

In most commercial contracts there is a box to check if the contract is 
assignable or not assignable. 

You can also find a clause in addendums by banks selling REO and HUD 
contracts properties that their contracts are not assignable.

WHEN  A S S I G N M E N T S
WILL  NOT  BE   ENFORCED
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ASSIGNMENT OF CONTRACT
This Assignment of Contract is a document that I put together years ago to 
assign properties to investors. This assignment has been revised through the 
changing times over the past several years and is used by many investors 
throughout the country. I originally put this assignment together in 1990. You 
are free to use this assignment of contract that can be found at 
investordeals.com/meeting-handouts/ 

CATHY CROWE      CATHY@INVESTORDEALS.COM



ASSIGNMENT OF CONTRACT
C O N T R A C T   V E R B I A G E

The date of the assignment execution needs to be documented.

The parties to the contract are stated. Make sure that however you wrote the “Buyers” name on the 
contract is the same as the “Assignor” on the assignment. You will also want to double-check how the 

end investor “Assignee(s)” wants their name/entity to be written on the assignment as that is the how it 
will appear on the title to the property.

Reference the seller as it is written in the contract along with the date of the execution of the contract 
(the day the contract was signed by all parties).

Then identify the address of the property.

Here is where you tell them, Here Are the Terms! 

Politely remind them to look for your compensation for doing the deal.  

This states the rules. The end investor “assignee” accepts and will perform all the rights, title, and interest 
in the contract that you “assignor” are willing to deliver to them under this Assignment of Contract with 

the following terms outlined.
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ASSIGNMENT OF CONTRACT
C O N T R A C T   V E R B I A G E

You are giving the end investor (assignee) all rights and privileges to purchase the subject property and 
for them to perform and close the deal. 

Once they sign this Assignment of Contract they have committed to everything that you have agreed 
upon in the contract and they have to act upon each provision of the contract. They are now responsible 
for all terms and provisions of the contract, to see that the stated earnest money is deposited, and that 

the closing date is met.

Everything stated in the contract stays the same. It is not changeable unless there is an amendment of 
the contract and all parties on the original contract must agree.

Follow the law! This Assignment of Contract is a legally binding contract.

Here is where you state how much you will get paid! You must disclose and here is where you do it. Then 
add your fee to the contract sales price and this is what your buyer will be paying for the property. 

This avoids any confusion. After closing cost, I state who pays for the closing cost, so there is no surprise 
and they are made aware up front right where the contract is talking about money. 
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K E I T H  R O T H F U S
CONGRESSMEN & CONTRACT LAWYER

I have a reputation
in my professional work,

negotiating contracts,
where I've gone into deals

where other people
haven't closed the deal,

and I've been able
to get it done.

“

”
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ASSIGNMENT OF CONTRACT
C O N T R A C T   V E R B I A G E

The disclosure of the condition of the property is extremely important and that they are buying as is, 
where is. The end investor (assignee) will determine the cost of the repairs as they are the only one that 

knows how they want to fix up the property and what their cost of labor and material will be. Not 
everyone fixes properties to the same standards. Not everyone has the same labor cost, as they might be 

doing the work themselves or have a “brother in-law” type of situation. The cost of materials can also 
vary from one place to another and whether the end investor elected to go with new or used materials.

A bone of contention is closing costs. No one wants to pay for them, as they do not see something 
tangible that they are buying. So we state it again to make sure they understand they will be paying 

unless otherwise noted above.

State the closing date again. The closing date it is stated in the contract, but state it again to clarify the 
date. You want to make this date happen for 2 reasons. 

1. One you told the seller that this is the day they will be closing on their property and I am sure
they are making plans for that date. 

2. You want to get paid on that date or sooner, so you want to make it happen.

None of us have a crystal ball and we cannot predict the future of the real estate market. Nor do we 
know how the rehab will happen and in what time frame and with whom.
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The controversial earnest money. 
The earnest money is what is stated in the contract and is not changed on the assignment. Write in the 
contract what you expect for the end investor (assignee) to put up for earnest money, then there is no 

question on how much it has to be. 
Next, state the title company who will be holding the earnest money and where the closing will occur. 
You are telling end investor (assignee) that they will be credited this money at closing to their balance 

owed, and that it is only refundable if the seller cannot give clear title to close. It is also clarified that any 
earnest money that you the original buyer may have deposited with the title company will not be 

credited to them and will be refunded to you.

ASSIGNMENT OF CONTRACT
C O N T R A C T   V E R B I A G E

This is the legally binding signatures. Each party needs to put their email and phone number on this 
form so that all parties involved will know how to contact them.

And that is it! Now it’s time to find your next deal.

The Assignment of contract or any contract can be daunting at first glance. With a little 
patience, some due diligence, and going over contracts line by line you end up realizing that 
most contracts are not as complicated as they seem. We at Investor Deals hope this has helped 
explain what you need to do as a wholesaler when assigning contracts.  

DISCLAIMER 

Cathy Crowe is not offering legal advice. She is stating her experience in wholesaling since 1990. 
Please consult your attorney of choice for legal advice.

Cathy offers you to use the assignment of contract for professional standards in the investment community. 
Please use the assignment of contract at your own risk and discretion.
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Over 40 Years of 
Experience in Real Estate

Investor Deals Is A Wholesaling Company That Focuses On Multi-family, Single Family, & Land Deals. 

Investor Deals Is Part Of The Family of Cathy Crowe Companies That Offer Full Service Real Estate 

Services. 

At Investor Deals Our Goal Is To Provide Our Clients With Opportunities For Acquiring Properties, 

Education, Networking, And The Motivation To Succeed In Their Real Estate Investment Ventures.  

We Strive To Support Our Real Estate Investors And Propel Them In A Positive Direction For 

Growth.

Are You In The DFW Area… Come Meet Us In Person At One Of Our Events! 

Visit Us At Investordeals.com To Find Out More…
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DISCLAIMER

ALL STARHOME GROUP , INVESTORDEALS, ALL STAR COMMERCAIL REALTY, ALL STAR PROPERTY MANAGEMENT, CATHY 
CROWE, AND ANY OF THEIR AFFILIATES OR REPRESENTATIVES  do not represent or endorse the accuracy or reliability of any 
of the information, content or advertisements (collectively, the “Materials”) contained on, distributed through, or linked, 
downloaded or accessed from any of the services contained on this website (the “Service”), nor the quality of any products, 
information or other materials displayed, purchased, or obtained by you as a result of an advertisement or any other 
information or offer in or in connection with the Service (the “Products”). You hereby acknowledge that any reliance upon 
any Materials shall be at your sole risk. ALLSTARHOMEGROUP.COM, INVESTORDEALS.COM, 
ALLSTARCOMMERCIALREALTY.COM, ALLSTARPMGROUP.COM, PURCHASEPROPERTY.COM, HOUSEFLIPPER.COM, 
LOTBANK.NET, ALLSTRLENDINGGROUP.COM. ALLSTARDOUBLECLOSE.COM, WCPFUNDING.COM, WCPOPPY,COM, CATHY 
CROWE.COM, CATHY CROWE AND ANY OF THEIR AGENTS, AFFILIATES OR REPRESENTATIVES reserves the right, in its sole 
discretion and without any obligation, to make improvements to, or correct any error or omissions in any portion of the 
Service or the Materials. All materials and information received or derived from CATHY CROWE directors, officers, agents, 
advisors, affiliates and/or any third party sources are provided without representation or warranty as to completeness , 
veracity, or accuracy, condition of the property, compliance or lack of compliance with applicable governmental 
requirements, deliverability or suitability, financial performance of the property, projected financial performance of the 
property for any party’s intended use or any and all other matters. Neither Investor Deals its directors, officers, agents, 
advisors, or affiliates makes any representation or warranty, express or implied, as to accuracy or completeness of any 
materials or information provided, derived, or received. Materials and information from any source, whether written or 
verbal, that may be furnished for review are not a substitute for a party’s active conduct of its own due diligence to 
determine these and other matters of significance to such party. Investor Deals will not investigate or verify any such 
matters or conduct due diligence for a party unless otherwise agreed in writing.

EACH PARTY SHALL CONDUCT ITS OWN INDEPENDENT INVESTIGATION AND DUE DILIGENCE.

Any party contemplating or under contract or in escrow for a transaction is urged to verify all information and to conduct 
their own inspections and investigations including through appropriate third-party independent professionals selected by 
such party.  All financial data should be verified by the party including by obtaining and reading applicable documents 
and reports and consulting appropriate independent professionals. Investor Deals makes no warranties and/or 
representations regarding the veracity, completeness, or relevance of any financial data or assumptions. Investor Deals 
does not serve as a financial advisor to any party regarding any proposed transaction. All data and assumptions 
regarding financial performance, including that used for financial modeling purposes, may differ from actual data or 
performance. Any estimates of market rents and/or projected rents that may be provided to a party do not necessarily 
mean that rents can be established at or increased to that level. Parties must evaluate any applicable contractual and 
governmental limitations as well as market conditions, vacancy factors and other issues in order to determine rents from 
or for the property. Legal questions should be discussed by the party with an attorney. Tax questions should be discussed 
by the party with a certified public accountant or tax attorney. Title questions should be discussed by the party with a title 
officer or attorney. Questions regarding the condition of the property and whether the property complies with applicable 
governmental requirements should be discussed by the party with appropriate engineers, architects, contractors, other 
consultants, and governmental agencies. All properties and services are marketed by Cathy Crowe or any of her entities 
follow all applicable fair housing and equal opportunity laws.

IMPORTANT INFORMATION

Real Estate investing has large potential for rewards and profits. But Real Estate investing has large potential for risk and 
loss. You must be aware of these risks and be willing to accept these risks to invest in real estate. Do not trade with money 
you cannot afford to lose. No representation is being made by CATHY CROWE, AND ANY OF THEIR AFFILIATES OR 
REPRESENTATIVES that properties, resources, or opinions mentioned in this eBook or their public websites, will or is likely 
to achieve profits or losses similar to those shown or evaluations generated by this eBook, marketing material or websites.
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